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Paul Meulenbeld, Pr Sci Nat,
Environmental Coordinator,
Goedehoop Colliery (Anglo Coal)
writes:

In the last Afgriland (Vol 50 No 2) an
article was published regarding water
quality assessments as water quality
impacts on your agricultural production
unit’s well-being. The point has to be
stressed that the quality of water at a
certain point must be assessed together
with the quality of soil, especially for
more extensive production units.

Extensive soil sampling was undertaken
by me as part of my PhD-study at the
University of the Free State regarding
geo-botanic occurrences in nature.
Results from this study can be
extrapolated to agricultural practices.

Different geological formations weather
to different soils composed of different
elements like calcium, zinc and arsenic
for instance. Vegetation that establishes
itself on such soils will take up these
nutrients by their rooting system and
hence these nutrients become available
in the leaves of the vegetation, grasses,
shrubs and trees.

It is also true that when certain nutrients
are not available, like calcium, the
vegetation is deficient in calcium and
can not supply calcium to grazing and
browsing animals. Therefore lick
supplementation becomes essential.
Available nutrients in the soil, water and
vegetation dictates sustainable carrying
capacity for a farm. For instance, in
certain instances it is economical viable
to farm with small frame cattle than a
larger frame due to nutrient imbalance
occurrences on a farm.

Calcium deficient pastures can inflict
ketoses in milking cows. Other
symptoms include an increase in the

inter-calving (lambing) period, poor
growth and loss in condition. Cattle died
recently in a sand environment. Analysis
of vegetation and soil samples indicated
the lack of cobalt in the soil. A special
cobalt lick was formulated and issued to
affected farmers. No more mysterious
cattle losses were reported after this.

The concentration of elements (like
calcium) has its threshold values, for
example available soil concentrations
must be between 20-200 mg/kg in order
to maintain a healthy production system
without placing emphasis on additional
supplementation as it incurs cost. Values
outside the threshold value (below or
above) might impose metabolic diseases
in animals or plants and require
rectification.

The water quality on a farm might illu-
strate the same deficiencies or nutritional
value of the soil if it is situated in the
same kind of geologic formation. Water
quality might differ if the groundwater
recharge area is not connected with the
rocks covering a ground water body.

In order to understand the influence of
water and vegetation on animal produc-
tion, samples of both have to be taken
and send for analysis indicating the
concentration of different elements
against threshold values. Production
units can be adopted for example by
licks, fertilizer (soil) and filter systems
(water).

Soil and pasture samples can be sent to
the ARC-Analytical Services and ISCW
012 672 9294.
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‘N EENSTOPDIENS VIR
BOUBENODIGHEDE
Middel April is die eerste van ‘n aantal
deeglik toegeruste AFGRI Bousentrums
by die Nigel-, Bronkhorstspruit-,
Kaalfontein-, Leandra- en Cullinantakke
in die Gauteng-streek geopen.

Meeste van die takke hou reeds vir ‘n
geruime tyd boumateriaal aan, maar die
voorraadreekse was onvolledig en die
pryse nie kompeterend nie. Die
bousentrums is daarop gerig om die
beperkinge op te hef en baie beter aan
kliënte se behoeftes te voldoen. Die
volgende materiale en toerusting sal by
die opgegradeerde sentrums beskikbaar
wees: hout, staal, staaldeure en -rame,
loodgieter- en elektriese benodighede,

DAYBREAK ACQUISITION
APPROVED
The Competition Commission has
approved the acquisition of 100% of
Daybreak Farms by AFGRI Limited.
This paves the way for the finalisation
of the transaction, which was first
announced in November last year.

AFGRI’s previous involvement in the
broiler business came to an end in 2004
when it sold its 50% interest in Early
Bird Farm. At the time AFGRI
announced its intention to re-enter the
broiler business when a suitable
opportunity arose.

Daybreak is the fourth largest broiler
producer in South Africa, with a capacity
of 600 000 birds per week. AFGRI plans
to increase production in the short-term
and to become the third largest producer
in the country, following expansion of
the abattoir near Springs and the hatching
facilities near Bela-Bela.

AFGRI Products CEO Louis Wolthers
(left) and Daybreak Farms’ Gary Taylor
(right).

NUWE BESTUURDER:
MEGANISASIE,
PATRICK ROUX
Patrick�Roux het op
3 April die leisels
opgeneem as
Bestuurder:
Meganisasie in die
Produsentedienste-
pilaar van AFGRI
en sal by die
hoofkantoor in
Centurion gesetel wees.�Patrick was
voorheen assistent-hoofbestuurder:
Meganisasie by Senwes.�Hy sal
verantwoordelik wees vir die bestuur
van die�verkoops- en werkswinkel-
personeel, onderdele en beleidsvorming
en die ontwikkeling van besigheids-
geleenthede. Hoewel hy nie soos�sy
personeel gereeld�'in die veld' sal wees
nie, staan sy deur oop vir enige kliënt
wat met 'n probleem sit wat nie deur
sy�provinsiale bestuurder opgelos kan
word nie.�

VISIT TO CHINA BEARS FRUIT
According to new official quarantine
regulations issued in 2002 by the General
Administration of Quality Supervision,
Inspection and Quarantine (AQSIQ) of
China, any country exporting tobacco
to China has to pass the TBM (Tobacco
Blue Mould) risk evaluation and sign

AFGRI SELLS CLARK COTTON
AFGRI Limited has announced the sale of its cotton ginning interests to Cargill.
Cargill will acquire the cotton ginning interests of Clark Cotton, comprising three
gins in Zambia, three in South Africa and a majority interest in a company owning
two gins in Malawi.

According to Louis Wolthers, CEO of AFGRI Products, Clark Cotton was not part
of AFGRI’s core business and the decision to sell is consistent with their philosophy
of exiting business that fails to meet the required rate of investment return.

Approximately 500 permanent Clark Cotton employees in Zambia, South Africa
and Malawi will be transferred to Cargill. The proceeds of the transaction, which
is effective from 1 May 2006, will be deployed for future acquisitions and business
expansion.

DPC, sement, reënwater-toebehore en
bougereedskap.

In Leslie en Kaalfontein sal die
bousentrums deel uitmaak van die
bestaande takke. By die ander takke
word aparte fasiliteite hiervoor ingerig.

relevant quarantine protocol with the
above mentioned authority. That means
that no tobacco is permitted to be
transported to Chinese cigarette factories
without the quarantine licenses.

South Africa managed to convince the
Chinese National Tobacco Import and
Export Group of Companies
(CNTIEGC) in 2004 to buy flue-cured
tobacco directly from South African
suppliers. Although contracts were
signed and tobacco was ordered the
required protocol was not in place, which
prevented tobacco to be exported to
China. These contracts stipulated that
payments will only be made once
tobacco is delivered in a prescribed
Chinese port and properly inspected by
the CNTIEGC.
��
After several attempts by representatives
of the RSA tobacco industry to get
AQSIQ to approve and sign the protocol,

the help of
AFGRI’s Moses
Moloele was
called in. He
managed to
arrange a
meeting with Dr
Marinda Visser,
Senior Manager
Directorate: Plant

Health of the South African Department
of Agriculture. Through this interaction
AQSIQ approved South Africa as an
official supplier of flue-cured tobacco
to China. Currently preparations are
being made by the South African
embassy in Beijing to finally sign the
protocol between the two countries.



MAANDREKENINGREËLINGS

AANSIENLIK VERGEMAKLIK

Die administrasie tov die verkryging van

‘n nuwe maandrekeningfasiliteit, of die

opgradering van ‘n bestaande maand-

rekeninglimiet, is onlangs deur AFGRI

Produsentedienste oorgeneem en gaan

voortaan baie meer vaartbelyn wees:

• ‘n Verkorte en vereenvoudigde

aansoekvorm

• Minimale inligting benodig vir

maandrekeninge onder R200 000

• Goedkeuring binne drie dae

(< R20 000) of vyf dae (<R200 000)

• Maksimum kredietperiode van 60

dae.

‘n Maandrekening van AFGRI bied

presies dieselfde voordele as

kontanttransaksies, sonder die risiko om

kontant rond te dra. Die rekening staan

bekend as die AFGRI Groenrekening en

kan by meer as 80 takke landswyd

gebruik word – selfs vir produkte wat

op promosie is – en met die gerief van

eenmalige betalings aan die einde van

die maand.

Doen gerus navraag by u takbestuurder.

WONDER

TRAMIZAN

BOSCH

Met die AFGRI Groenrekening geniet jy:
¥ Vinnige verkryging van rentevrye krediet vir 30 dae en hoef 

jy nie meer kontant te betaal nie.
¥ Volume-aankope van �n wye reeks landbou- en verwante 
produkte.
¥ Die voordeel van kompeterende pryse by alle AFGRI-takke.
¥ Promosieprodukte op rekeningaankope.
¥ Beter besteding en beplanning van finansies.

Goeie nuus!  Almal kan nou �n
Groenrekening by AFGRI oopmaak en jy hoef nie
eens �n plaas te besit nie. Die AFGRI Groenrekening
is jou toegang tot �n wye reeks uitsoekprodukte van
agri-gehalte teen die beste pryse en terme.

groenlig
om teen kontantpryse
gehalte produkte by
80 takke landwyd te koop.

Met die Groenrekening
het jy die

nt
Open jou AFGRI Groenrekening nou!

Krediet word binne drie tot vyf dae goedgekeur.

Groenrekening
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Indiese trekkers beïndruk
Bekostigbare en duursame trekkers
uit die John Deere-stal wat van Indië
afkomstig is en groot aandag op die
plaaslike mark trek.

CYANOBACTERIA IN
DRINKING WATER
COULD KILL
LIVESTOCK

Dr Jan Myburgh of

Onderstepoort looks at the

dangers of cyanobacteria in

the drinking water of

livestock.

Agritourism – Waist deep
in wine and fun
The spotlight falls on wine stomping
as a tourist attraction.

ZAMBIAN ACTIVITIES
ON TRACK

AFGRI identified an

opportunity to expand into the

rest of Africa and subsequently

developed a substantial

agricultural industry in

Zambia.

JOHN DEERE GETS
NEW IRISH BLOOD

Getting to know Mel

McGlinchey, the new

managing director of

John Deere.

Interaksie op Bethal
en Winterton
Twee groot boeredae is die
afgelope tyd in Bethal en
Winterton gehou om met boere
in gesprek te tree oor ‘n
verskeidenheid strategiese
onderwerpe wat die
winsgewendheid van hulle
bedrywighede raak.

Bio-brandstof se
ekonomiese impak
Die wetenskaplike studie is
gedoen om die moontlike impak
van verskillende makro-
ekonomiese veranderlikes op ‘n
etanolaanleg te ondersoek.

Bl 38

BOER TEEL NUWE
SKAAPRAS IN KAROO

‘n Karoofamilie teel die nuwe

Boesmanlander-skaapras en rig

hulle eie slagpale in om die vleis

te bemark.

Bl 56



I N H O U D
Die AFGRI-boeredae wat op Bethal en Winterton aangebied is is deur groot getalle belangstellendes ondersteun. Afgesien van ‘n verskeidenheid
belangrike kwessies wat aangespreek is, het boere ook die geleentheid gekry om van AFGRI Saad se saadproewe van nader te bekyk.

Bl 20

Disclaimer
AFGRI Operations and/or Afgriland nor any of its officials,
members, employees, agents, representatives, shareholders
or directors shall be liable for any loss, damage or any
liability of whatsoever nature which may arise to the reader
as a consequence of this publication of any article or
advertisement in this publication or as a result of the reader
or any other person acting on the strength, accuracy or
correctness of the content provided in this publication.

Afgriland makes no representation, furnish no warranty or
guarantee, actual or implied or otherwise that the content,
information or data in this publication are free from errors,
omissions or inaccuracies. No information, ideas, opinions,
views or other data available in this publication should be
regarded as professional advice or the professional opinion
of Afgriland or any of its members, employees, agents,
representatives, or shareholders and all readers are informed
to obtain professional advice before taking any course of
action relating to anything contained in this publication.

Afstanddoening
AFGRI Bedryfs BPK en/of Afgriland of enige van sy
beamptes, lede, werknemers, agente, verteenwoordigers,
aandeelhouers of direkteure sal nie aanspreeklik wees vir
enige verlies, skade of verpligting hoegenaamd uit hoofde
van die publikasie en wat mag ontstaan vir enige leser van
die publikasie uit enige advertensie of die plasing van enige
artikel in die publikasie of as gevolg van ‘n leser of enige
ander persoon wat reageer of optree op sterkte van die
akkuraatheid of korrektheid van die inhoud vervat in die
publikasie.

Afgriland maak geen voorstelling, lewer geen waarborg of
vrywaring, hetsy direk of indirek dat die inhoud, inligting
of data in hierdie publikasie foutloos,vry van onjuisthede,
of sonder weglatings is nie. Geen inligting, idees, opinies,
standpunte of enige inligting beskikbaar in hierdie publikasie
moet as professionele advies of die professionele opinie
van Afgriland of enige van sy beamptes, lede, werknemers,
agente, verteenwoordigers, aandeelhouers of direkteure
beskou word nie en die lesers moet hul eie professionele
advies inwin voordat enige aksie in verband met enige
inligting in hierdie publikasie geneem word.
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Louis Smit, HUB van AFGRI Produsentedienste, het daarop gewys dat die lang
proses van herstrukturering na AFGRI se oorname in ’n groot mate afgehandel
is. ’n Kultuur van dienslewering en vertikale groei, sover dit produkte en dienste
betref, sal voortaan die fokuspunt van die maatskappy se aktiwiteite wees.

In ooreenstemming met ’n beleid van desentralisasie is bekwame provinsiale
bestuurders met uitgebreide besluitnemingsmagte in streekkantore in Pretoria,
Middelburg, Nelspruit, Bethlehem en Pietermaritzburg gevestig wat volle
verantwoordelikheid sal neem vir alle aktiwiteite in hulle streek. Die doelwit is
om van elke streek ’n vaartbelynde en effektiewe eenstopdiens vir al die beskikbare
AFGRI-produkaanbiedinge te maak.

AFGRI se winkels gaan voortaan uitsluitlik op landbou en boere fokus en
hoofsaaklik boerderyprodukte verkoop. Heelwat takke word opgegradeer en
nuwe produkreekse sal bekendgestel word. Hoewel verdere uitbreidings buite
die tradisionele areas nie voorsien word nie sal twee nuwe Farm City-super-
handelstakke binnekort hulle deure in Pietermaritzburg en aan die Rand open.

Ander sprekers het onderwerpe soos graankommoditeite en markvooruitsigte,
vrae en onsekerhede ten opsigte van oesskattings, graanstatistieke en die
rol van SAFEX in graanprysbewegings onder die loep geneem.

GRAANKOMMODITEITE EN MARKVOORUITSIGTE

Nico Pieterse, die bestuurder van AFGRI Graanhandel, het boere ingelig oor die
basiese beginsels waarop graanverhandelingsbesluite gebaseer moet word om
deurlopend goeie gemiddelde pryse te verseker. Verhandelingsbesluite behoort
bepaal te word deur die prysverhouding ten opsigte van die heersende invoer-
en uitvoerpariteitsvlakke. Indien die binnelandse prys op invoerpariteitsvlak is,
beteken dit dat die prys teoreties nie veel hoër sal styg nie en kan verhandeling
aanbeveel word. Wanneer die binnelandse prys egter op die uitvoerpariteitsvlak
lê, beteken dit dat pryse as ‘n reël nie veel verder sal daal nie en sal dit onver-

Die afgelope tyd is twee groot boeredae in Bethal en
Winterton gehou. Dit vorm deel van AFGRI se onder-
neming om elke ses maande in elke streek geleenthede
soos dié aan te bied met die doel om verhoudings te bou
en boere op hoogte te hou van ‘n verskeidenheid onder-
werpe wat tot die winsgewendheid van hulle bedrywighede
sal bydra.
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antwoordelik wees om produsente te adviseer om graan te
verkoop.

Invoer- en uitvoerpariteite word beïnvloed deur die rand-
wisselkoers, internasionale voorraad, asook sikliese produk-
siefases en klimaatsomstandighede tydens hierdie periodes
wêreldwyd.

Die rand is nou stabiel en daar is dus nie vir die afsienbare tyd
verwagtings vir positiewe prysbeïnvloeding uit hierdie oord
nie. Genoeg voorraad is tans internasionaal beskikbaar en
uitvoere gaan dus ook nie vanjaar ’n invloed op die graanpryse
hê nie. Altesaam 45% minder mielies is vanjaar in Suid-Afrika
geplant as verlede jaar en dit het die surplus van 3 miljoen ton
na 1 miljoen ton verminder, wat ’n R600/ton versterking in
die prys oor die afgelope aantal maande teweeggebring het.
Enige ander nadelige faktore, soos die buitengewone hoë
reënval, kan die pryse verder opjaag. Dit is nou planttyd in
Amerika, wat ’n mate van onsekerheid in die mark teweegbring,
soos ook in Juliemaand tydens bestuiwing, en binnelandse
pryse kan baat by hierdie onsekerhede.

Dit is duidelik dat daar ’n magdom faktore is wat deurentyd
dopgehou moet word en aangesien markte reageer op persepsies
is dit iets wat veral vir die volgende 2-4 maande bestuur moet
word. Om boere hiermee te help, word ’n stelsel op die been
gebring waar een graanbemarker vir elke ongeveer 20 boere
aangestel word om die pad saam met hulle te loop, en om
boere deur studiegroepe en ander vorme van betrokkenheid
deurlopend te adviseer.

OESSKATTINGS

Akkurate oesskattings is uiters belangrik om gerugte en
gepaardgaande volatiliteit in die mark te stabiliseer. Volgens
Rona Beukes, ’n senior statistieknavorser van die Oesskat-
tingskomitee, leun hulle swaar op boere se insette om uiteindelik
akkurate skattings te kan maak. Boere word aangemoedig om

hulle volle samewerking te gee, deel te neem aan die proses
en vraelyste te voltooi omdat dit tot hulle voordeel strek.

Satelliettegnologie en waarnemings met behulp van mikroligte
vliegtuie vorm deel van ’n nuwe benadering om die akkuraatheid
van oesskattings te bevorder en word huidiglik in die Vrystaat,
Mpumalanga, Noordwes en Gauteng ingespan.

GRAANSTATISTIEKE

Onsekerheid bestaan nog by baie boere oor die rol van die
Suid-Afrikaanse Graaninligtingsdiens (SAGIS) teenoor dié
van die Oesskattingskomitee. Waar die Oesskattingskomitee
se syfers op beramings berus, het SAGIS ten doel om inligting
beskikbaar te stel oor die werklike hoeveelhede wat vir
kommersiële doeleindes beskikbaar is.

Anna Enslin, hoofbestuurder van SAGIS, sê dié organisasie
versamel graanstatistieke by ’n breë spektrum produsente wat
op verskillende maniere van hulle oeste ontslae raak. Eienaars
van kommersiële bergingstrukture, handelaars, persone betrokke
by in- en uitvoere en produsente wat graan op hulle plase
opberg of prosesseer, verskaf op ’n weeklikse of maandelikse
basis inligting aan SAGIS. Statistieke word ingesamel vir
gewasse soos mielies, sorghum, koring, sojabone, sonneblom
en neute. Syfers oor fisiese lewerings, terughouding, die
bemarkingsjaar, provinsiale lewerings, die informele mark en
opkomende boere word versamel.

Korrekte markinligting speel ’n groot rol om produsente te
bemagtig en tot deelname aan te moedig. Produsente beskik
oor baie belangrike inligting wat graanstatistieke direk raak
en groter deelname is dus uiters belangrik om betroubare data
beskikbaar te stel.

AANDELEBEURS EN PRYSSKOMMELINGS

Rod Blondin van die Johannesburgse Aandelebeurs se Land-
bouprodukte-afdeling (voorheen Safex) het bewerings dat die
mark gemanipuleer word die nek ingeslaan en gesê só iets
strek tot niemand se voordeel nie. ’n Regulerende liggaam
bestaan wat deurlopend alle moontlikhede van selfhandel,
verdagte handelspatrone en buitengewone suksestransaksies
dophou en daarteen optree.

Prysskommelings word beïnvloed deur sentiment en persepsies
en word oa bepaal deur oordragvoorraadvlakke van vorige
seisoene, huidige aanplantings, weerpatrone, binnelandse
aanvraag, streekaanbod en aanvraag, internasionale aanbod en
aanvraag, pryse van kompeterende produkte en die wisselkoers.

Tussendaaglikse volitaliteit is wel ’n werklikheid, maar daar
moet eerder gekyk word na die sluitingspryse oor langer
periodes as om te veel waarde te heg aan die dag-tot-dag
volitaliteit.

Hy het boere aangeraai om versigtig te wees vir spekulasie op
die aandelemark, en om veiligheidshalwe by hulle bemar-
kingstrategie te hou en besigheid op die mark deur geregistreerde
makelaars soos AFGRI te doen.

Beide die boeredae is baie goed ondersteun en waardevolle
vrae en interaksie het uit boeregeledere gekom. Die meeste
van die aanwesiges het waardering vir die geleentheid tot
eerlike en direkte wedersydse kommunikasie en sien uit
na gereelde geleenthede daartoe.

Vir navrae kontak Nico Pieterse (012 643 8000), Rona
Beukes (012 319 8032) of RonaB@nda.agric.za of Anna
Enslin (012 523 1400) of management@sagis.org.za.

Van die sprekers wat opgetree het was vlnr: Louis Smit (AFGRI
Produsentedienste), Anna Enslin (SAGIS), Nico Pieterse (AFGRI
Graanhandel) en Rod Blondin (JSE, Landbouprodukte).
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The new managing director of John Deere South Africa in
Nigel, Mel McGlinchey, took over the reigns with the vision
of helping John Deere dealers to offer a one-stop service to
farmers.

Mel, who was appointed in this demanding position as of
1 January 2006, describes his current position as a wonderful
opportunity. He also sees a bright future for farming in South
Africa.

“My key advice to farmers is that they manage their operating
costs as efficiently as possible. John Deere aims to help farmers
do this every day by offering high quality products, technology
and services which yield improved productivity, reduced down-
time, reduced parts and fuel consumption, as well as better
resale value,” he says.

Mel (36) grew up in Coalisland, which is 40 miles from Belfast
in Northern Ireland. He graduated in Business Administration
and French at the University of Belfast.

His relationship with agriculture and the farming industry
started directly after his studies when he worked at the company
Matbro, which manufactured telehandlers (equipment with
telescopic arms for rehandling applications) in England. After
two years he was transferred to France to set up an agricultural
and construction distribution network for Matbro.

Mel joined the John Deere work force in 1998 when the
company bought over the design rights for Matbro telehandlers.

“South African
farmers compare

exceptionally well to
others worldwide.

However, they face
different challenges

such as drought, open-
market conditions,

rand fluctuation that
leads to cheap imports

and the quality of
labour. We see these

external factors as the
biggest challenges

which have a direct
impact on farmers’

business.”

Mel McGlinchey is the
new managing director of
John Deere South Africa.
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He worked in John Deere’s engine division at Orleans, France,
as the accounts manager for English-speaking countries in
Europe, Africa and the Middle East. He had his first contact
with South Africa when he worked with Bell in Richards Bay
and New Way Engineering near Johannesburg.

When John Deere started producing telehandlers in 2001, Mel
was transferred to the John Deere agricultural division in
Orleans as a product line manager. A year later he was promoted
to the post of division sales manager, a position he held until
his current promotion to managing director in South Africa.

Mel says it was a big decision for his family to move to South
Africa. “We visited South Africa in October last year to
investigate the possibility and to get the feel of the country.

PERSONAL FAVOURITES:
Marital status: Married in 2001 to Natalia, a Hungarian
girl who he met in France

Children: One daughter, Laura (2)

Hobbies: Family person, travelling, reading and
watching sport

Favourite food: Steak

Favourite drink: Beer

Favourite actor: Morgan Freeman

Favourite actress: Uma Thurman

Favourite music: Duran Duran, Beck, 80�s music

Favourite book: �Lord of the Rings� and business booksMel McGlinchey looks at scale models of a
telehandler and a tractor – equipment that is part of
the backbone of his business.

We immediately liked the friendly people and found a nice
house in Johannesburg. We are fascinated by the cosmopolitan
population and find the ‘melting pot’ of people interesting,”
he says.

His mission is to see that John Deere, which has been in South
Africa for the past 50 years, maintains its long-term commitment
to farmers. John Deere strives to develop and support a network
of world-class dealers in order to achieve outstanding customer
satisfaction, profitable growth and a pre-eminent position in
the South African market through motivated and high-
performance teams.

The company recently embarked on three projects to confirm
its continued commitment to South African farmers:
• John Deere is currently investing R35 million to build a

cutting edge training centre in Boksburg. All the offices
will move there from Nigel in July and a new head office
will also be established at the premises.

• In November 2005 the company invested in a new
partnership with Absa Bank namely John Deere Credit. This
facility will offer finance solutions that specifically meet
farmers’ needs.

• John Deere invested millions last year to ensure that their
IT capabilities are as modern and efficient as possible.

Mel says John Deere has a constructive relationship with
AFGRI. “I am impressed with AFGRI’s size and good
relationship with their farming partners through a complete
range of products and service solutions. Our mutual goal is to
collaborate in the development of our businesses to ensure
that we give farmers what they expect from us,” he added.

His life motto is: “When you get up every day, you have to
prove yourself all over again.” This philosophy keeps him
humble and his feet on the ground. It helps him to do things
better every day and this is the culture that he wants to instill
in every facet of John Deere’s operations in South Africa.


